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Last Year’s Market Volatility Driving Portfolio Adjustments in 2019 
 

March 27, 2019, Needham, MA – 2018 was the worst year for stocks since the credit crisis of 2008. 
With the Dow, S&P 500 and Nasdaq all ending the year down, it was a stark reminder of the extremes 
in market volatility and potential for erosion in net worth. Given the recent bouts of market volatility, 
it is important to know how advisors are responding to portfolio allocations. According to FUSE 
Research Network’s latest Advisor Trend Monitor Series Report – Advisor Top Trends for 2019, 
published in conjunction with WealthManagement.com, more than half of the 900 surveyed advisors 
are making portfolio adjustments.  
 

Are You Making any Adjustments to Client Portfolios in Response to Recent Market Volatility? 

 
Source: FUSE 2019 Advisor Top Trends for 2019 

 

Regardless of distribution channel, there was meaningful fine-tuning of client portfolios. But as 
Patrick Newcomb, Director of BenchMark Research explains, “By far, the cohort most likely to make 
adjustments attributable to market uncertainly were wirehouse advisors with two-thirds confirming 
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portfolio adjustments in response to last quarter’s market volatility. Registered investment advisors 
(RIAs) and independent broker/dealers (IBDs) were less likely to waver, but still sizable percentages 
have engaged in portfolio retooling activities.” 
 
The survey also delved into the strategic nature of the portfolio adjustment techniques. The most 
utilized was a boost in the allocation to low volatility, favored by wirehouse advisors. In second place 
was upping the allotment to tactical models, which was most preferred by IBDs. RIAs, on other hand, 
in their responses to market volatility, placed equal weight on increasing allocations to low volatility, 
tactical models and cash.  
 
In-terms of help with navigating market volatility, advisors rely the most on third-party data sources 
(such as Morningstar), with asset managers finishing a close second. However, a follow-up question 
revealed that three-fourths of advisors were not actively reaching out to asset managers for 
assistance with volatility. “Managers have a clear opportunity here and can further strengthen the 
advisor relationship by being proactive and jump starting the dialogue,” notes Newcomb.  
 
In addition to the discussion on dealing with market volatility, the Advisor Trend Monitor Report – 
Advisor Top Trends for 2019 focuses on the following topics: evolving advisor profile, ESG and its 
potential impact on an advisor’s practice, employment of illiquid/less liquid investment options in 
client portfolios and maximizing tax efficiency in client portfolios. Survey findings are presented at the 
aggregate level, as well as by distribution channel, age, size of book and gender. Overall data is also 
presented with comparisons noted over the prior year of survey data. 
 
The FUSE Advisor Trend Monitor is a survey-based report series that provides timely insight into 
advisor views on a range of issues central to asset managers’ decisions about resource allocation. 
With the ongoing support of our partner, WealthManagement.com, FUSE releases a total of six 
reports annually that make up the Advisor Trend Monitor series. 
 

For details about obtaining a copy of Advisor Top Trends for 2019, please email Jason Heinhorst at 
jheinhorst@fuse-research.com or call (720) 221-5223. 
 

About FUSE Research Network LLC 
 

FUSE was launched in 2008 with the view that research and consulting support for asset managers 

has failed to evolve with the changing needs of the client. The future competitive environment will 

demand that clients make important business decisions within shorter and shorter timeframes.  

 

In order to support clients in this setting, FUSE provides a dynamic research platform that covers our 
clients’ current and future decision areas (strategic and tactical).  Our goal is to become an invaluable 
business partner through the delivery of highly informed and forward-looking recommendations that 
are among the critical inputs our clients need to optimize results. 
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